
Monetizing communities

B2B Marketplace



PROBLEM

INFLUENCER´s
campaigns & 
fans´ emotional 
bonds are 
difficult to 
measure in 
business terms



1. Given a marketing
agency who do influencer
campaign for retail client.

2. The influencer campaign
is launched.

If they had used Bercode
platform, they would have been
able to see all the details of all
the transactions, and would
also have known how many
fans the relevant star
"persuaded" to visit the shop
and how much money the fans
spent there.

The agency and retail client
cannot measure the
effectiveness and ROI of the
campaign and the
performance of the involved
influencer.



SOLUTION for

Influencers' own 
community-
based business 
partnerships,
and campaigns

2.Developing an 
EMOTIONAL BOND

5.Increasing THE NUMBER of LOYAL
followers, fans, 

customers and members 

7.MONETIZING
communities

4.Offering 
PERKS

3.Enabling 
immediate 
DISCOUNT 

1.Enabling VIRTUAL 
MERCHANDISING & 

campaigns

6.Fast and accurate 
BILLING 

BERCODE
Digital framework

6.MEASURING 
influencer-generated 

TRAFFIC 



TARGET 
GROUPS

- Influencers
- Celebrities
- Sport Clubs 

- Retailers



TAM: Total 
influencer 
37 million

SAM: Of 
business 
interest    

3.2 million

SOM: 
Partners

364 
thousand

MARKETSIZE 



REVENUE 
TYPES

Business modell
B2B platform  

1. Product 
(merchandising)

2. Commission 
after sales

3. Other marketing 
services



COMPETITION BERCODE
B2B MARKETPLACE

Custom design and content



TRACTION
already in 
Hungary 

Bercode issuers 
(mainly NGOs) 

Issued bercodes
(materialized) 

200+ 1 m + 



Q1 2022
IT developments

Q2 2022
Branch office in LA, USA

Q3 2022
EU market startup

Q3 2022
US market startup 

Q3 2022
Branch office in Delhi 

Q4 2022
Indian market startup

Q1 2023
Branch office in NY, USA 

Q2 2023
Branch office in Mumbai 

Q3 2023 
Branch office 
in Kolkata

ROADMAP 2022 - 2023



SCALEABILITY

Year 1. 
Revenue: $2.5 million
Users: 7.4 million

Year 2. 
Revenue: $80.4 million
Users: 113.5 million

Year 3. 
Revenue: $231.4 million
Users: 257.3 millionThe goal is 257 

million users within 
3 years, through...

The scaling tree is 
based on the total
revenue from
American, European 
and Asian markets.



Founder
20 years of experience in building 
and operating discount systems

CEO 
15 years experience in project 

management

CTO 
20 years of experience in 

program design and coding 



30%

49%

21%

Investment: $1.826.953 

IT development Expansion Incentives

➢ Marketing modul

➢ Task modul

➢ E-voucher modul

➢ Reward modul

➢ App development (enabling immediate selfie)

➢ New language & support moduls – 10 new languages

➢ Branch offices and management in Los Angeles 
and Delhi.

➢ Daily, weekly and monthly CASH PRIZES for
bercode owners/users, bercode issuers and
bercode premium merchants.



 In case of any question, proposal we are 
at your disposal!

 Mr. Zsolt Török 

 zsolt.torok@benefitbarcode.com

 +36 70 361 2291 

 www.bercode.com

mailto:zsolt.torok@benefitbarcode.com
http://www.bercode.com/
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